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One (Ft' the Insiders Testifies ii<

How Millions Were
Squandered. i'

n
ir

BOOKKEEPING A JOKE
s;
It

Head of Firm Knew NotIi- «
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Customers of Concern Will
N

Oct Little of $4,000,000 |°;
They Poured In.
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How the bankrupt brokerage house j't
.i* T."* r* ni/^r X. P/1 vcliifli fnilrvl rn-

ontly for $4,000,000. squandered a a

fortune in one year on magnificent J

offices, wild speculation, extravagant b
ralaries anil inside peculation was un- t
folded yesterday at a Hearing before

iri
i'neeia! United States Commissioner si
Ollchrlst. jv

Dier & Co. are expected to pay about
1 cents on the dollar. Their 8,000 custurnersarc virtually cleaned out. G
One of the most amazing revelations gi

was the manner in which three of the lr

firm's "insiders" were said to have I o
juggled the now vanished assets. Fred Je
A ndrews, known as a "real liead" of A

T Ct
tlie firm, was examined by Arthur C.
Hays. counsel for the receiver, in re- y
card to Ben Franklin Shrimpton, anotherone of the "real heads."

Shrimpton, the witness though!, hadJ
made enough money so he would not

iiavo to work again. He is believed
to have gone to Canada. Mrs. Ida De-
me. woo wnii ner iiu»u«mu mcu in mc- xv
same house with Shrlmpton and his F
vife in Mount Vernon. N. Y. testified ai

iie came liomo the night the Dier firm P1
cashed and found Mrs. Shrlmpton, her ,(j

lister, packing up for a sudden trip.
She denied knowledge of their destina-
tion.

firm Ruliheil Itliml. He Say*. *'
w

K. Franklin Gaines. an employee ot sf
l>ier & Co., gave his opinion that the w
firm had been "robbed blind." Mr.
Mays asked him what in liits judgment lo
was the "reason for the failure. aj

"Dior had absolutely no knowledge of I")
the brokerage business," he replied. "He ct
was taken advantage of. and ! miglu
quote a man tliat was interested in a

way witli him.itoss Robertson.that lie
was "robbed blind.'

Hay's: By whom?
Gaines: By those in charge of the

busirtbss. V
Hays: Who were they?
Gaines: Well, they were originally.

In the business, when it started, there
wore four; jShrUupton, Clinch,. Raynor i>'t
i nd Gunn. Kaynor had charge of the
correspondence, Gunrf had charge of the
advertising. Clinch had charge of the
ollicen and the new business, Shrlmpton cc
liad charge of the brokerage.execution cr
of all the orders. Andrews was a tli
cashier. And when 50 New street was hi

opciifu up J IUIU uin mm. 1:1*3 iiim". »L

ancl most important thins to sot was st
a cash position every day. To my H
knowledge lie never had got a cash po- Pi
ition.never had any of them. And 1 pc
know 1 have heard 'em say that, "Well.
am going to run this business, my vr

end of it. as I see fit, or I am going to in
(J uit." is

di
His Own War or He'd Unit.

Hays.Who Mid that? I'
Gaines.Air. Clinch.
Hays.In your presence? ce

Gaines.In my presence, several times.
Not only that, but "I will take all the
business with me." Clinch had 'charge
of all the business, all the production
end. as they call it.branch offices and
all the customers' men and corresnon- ....

dent*. ^Hays.So the beat Information you j>,
have and your judgment is that the t0
business was robbed from the inaide? co
Cnines.Yes, sir. I naturally supposedso. ar
A "large present" was made to Mar- at

tin. t'harles A. Stoneham's Chicago man- pc
ager. about the time of the arrangement j(
between Stoneham and Dier, testified w
Andrews. This was in consideration of J)
.Martin's transferring his services to t'.ii
Dier & Co., he said. of
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lncern the Philadelphia office of E. D.
>ier & Co. owed between $1,750,000
ml $2,000,000, asserted the witness.
>ier paid Col. Hughes $150,000 for his
tare in the partnership, Andrews said,
ml then sent more than $750,000 to th
hlludelpliia office to keep things going.
When Col. Hughes, former partner of
der when the firm was known as

lughes & Dier, left the concern. Anreussaid, he took witli him all records
f large withdrawals of money which
e artd Dier had made in the partner-
tip.
Andrews testified that while he was

l Europe, after Ills resignation, he had
card that Dier withdrew $290,000 from
le New York office and was speculat-
lg heavily in grain and other stocks,
Andrews testified that he was worth
bout $65,000 and that his wife was

orth $45,000 in her own name. He.,
lid he had made no large sums since
aving the Dier concern, adding:
There is nothing in any or my ham<
ccounts which would tend to incrimi-
ate me."

2XPELLED BROKERS I
PUT IK BANKRUPTCY

Continued from First Pace.

i. J., who said Andrews swindled him
Lit of 100 shares of Phelps-Dodge stock
ilued at $14,000.

Six Found to lie Fugitive*.
Samuel T. Greenfield, a broker, for-1

lerly with Franklin, Taylor & Co., 07
xchange place, appeared before Justice
inch in the Supreme Court and pleaded
oi guilty to an indictment superseding
n indictment charging him with grand
irccny and conspiracy.
Greenfield is one uf seven men charged
y the Grand Jtwy with defrauding
avid Gardner, 3 Hast Highly-second
;reet, of $70,000 in stock. The supersedigindictment contains the names of the
x others who are now fugitives frpm
ist ice.
Thomas A. McGrath. 120 Broadway,
reenfield's counsel, said lie would move

>r an inspection of the minutes of the
rand Jury and if the motion were

ranted would move for dismissal of the
allotment.
in addition to presenting cases to the
rand Jury Jerome Simmons and BentminF. Sohreibor, Assistant District
ttorneys. continued to investigate new

implaints as fast as they were received.

VILSON FUND PASSES
HALF MILLION FIGURE

forth Carolina Leads States
in Subscribing to Quotas.

I>uring the first month of the nation
ide campaign of the Woodrow Wilson
oundation, which is c vpected to raise
t least $1,000,000 to endow rewards foe
ublic service in perpetuation of the.
leais ot former President .Wilson,
00.000, or a half of the minimum goal,
as been collected. Franklin P. Roo.se
It, tile chairman of the national com

litiee. made the announcement yester1.v.The campaign is actively under
ay in all the .States, and Mr. Roosevelt
lid the iespouse to the appeal had been
onderful.
North Carolina was r ported to be
ading all other States in the percenterof quota raised. Mrs. Josephua
aniels. State chairman, said that 71 per
*nt. had heen subscribed. Oklahoma
id the District of Columbia have
lised about two-thirds, and Minnesota,
ennessee. Delaware, Kentucky, Con?cticut.New Jersey, Oregon and Wis
itisin at least half of their quotas.

VORK TO BE NAMED
SUCCESSOR TO HAYS

icciat Dispatch to The New Yobk II krai-lk

NVw York Herald Hurenn,
m iimih'kioii, >. t l-en. 17. )

President Harding has selected a suoissorto Will Hays as Postmaster-Gen
al,according to an announcement at

10 White House to-day, but will witlijhlthe name until Mr. Hays officially
ibmits his resignation. It is underoodin Administration circles that ID.
ubert Work, present First Assistant
ostniaster-Ueneral, will be the aplintec.
Mr. Mays has been in Florida on
n ation and is expected back in Wash-
gton on Monday or Tuesday. Mr. Haysleaving the Cabinet to become
rector-gencral of the National Asso-
atlon of Motion Picture Producers and
istributors, at a salary several times
rgcr than the J 12,000 a year he relivesnow.

N. Y. GOING DRY, SAYS DAY.

Washington, Feb. 17..Use of naval
Shipping Board vessels to catch rum

inners along the coast in the vicinity
New York was indicated by Federal

rohibition Director Day of New York
have been discussed to-day at a

inference with Commissioner Havnes.
Prohibition conditions in New York
e steadily improving, Mr. Day said,
IdlnK tliat withdrawals of liquor from
aided warehouses in the State durlnn
inuary totalled only 11,000 gallons,
hlch was 50 per cent, less thun in
©comber, as compared with about
i.Ooo kiilions last July, and an averake
about 10,000 gallons a day a year
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Continued from First i'age.
tighten his grip on his pocketbook is
the letter which tells of tremendous
profits to be made through the concernwhich writes the letter or setting
forth in fluttering terms the reasons
why that concern would deem.it an
honor and privilege to give you the
"inside dope" on stocks and bonds.

Honest liiiMiiiek* (lean Cat.

The honest stock brokerage business
is clean cut and to the point. Tlyere
is no reason why a letter from a stock
broker should exceed the ordinary
bounds of courtesy and civility. If any
out of town buyer got a letter from a

New York merchant as ostentatiously
flattering and us solicitously "confidential"as the average communicationmailed out by a bucket shop he
would conclude that the merchant nau

suddenly lost his mind. Yet it seems
that people d6 not, somehow, use ordinarycommon sense in applying the
gfain of salt to the wild yarns peddled
in the bucket shop dope sheet.
Almost any letter from a bucket

shop fairly reeks with mealy mouthed
insincerity, thinly veiled with a pretenseat friendly interest in the prospectsof financial success. For instance,we find a frequent form of letteris that which opens with an attemptto disarm suspicion, something
to this general effect:
"Qur firm belongs to the old school

of business which believes in establishedconservative methods and looks
witii question on the latter day ultraoptimisticattitude ofthe'this-isyour-chance-get-in-on-tt-quiek' sort of
stock brokerage house that has sprung
up in recent years, in fact, we feel
that we should warn you against
them."
Then follows another paragraph or

two, and we find something like this:
"Instead of pursuing that kind of

"method, we have built up through our
years of experience a scientific means,
by use of careful study and tabulation,
of telling just what the condition of
the market is and when our special
clients are in position to take advantageof an upward swing. From that
source we are constantly in possession
of the hardest factor in finance to obtain.namely,the real 'inside dope' on
the stock market. We do not obligate
our customer in any way in furnish-
ing inis inside inrormation to tnem,
for as a matter of fart we supply
that exceedingly precious information »

to only a comparative and selected
few."

The "Selected Customer'*" Ofl'er.

It then develops that just at the
time this letter was being written the
firm was expanding somewhat and,
fortunately for the recipient of the
letter, was in positiuii to add a few
more names to the list of its "selected
customers." Of course, the firm would
"never think of importuning anyone
to buy." On the contrary, "except on

specific inquiry." other than a general
sort of an opinion of market conditionsis rarely expressed to customers.
But a part of the before mention
"tabulation system" it now appears
is a certain service blank (copy of
whieh is enclosed), and by filling that
out the addressee of the letter may
indicate that he would be interested
in this miraculous "inside informa-
tion," providing the firm can find room
for him on its special list.
The receiver of such a letter then is

instructed to fill out the inclosed blatiK
and."await developments of unusual
intf'TPttt "

About the only truthful lino in such
a letter usually is some such delicious
bit as this. Yet many people are won
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TEST BROKER
TIGATE FULLY
on that sort of buncombe and send
their money away on tho strength
of It.

I'lck Your Own llut'Ueleer.

If you really are interested in one
of these form letters, which any morn-1
ing's mail may bring to flatter you out
of your money, the best thing to do is'
to weigh every line carefully and
watch for "jokers" in phraseology. If:
it sounds a little too anxious or so-
liHtmia thrnu- it autof IP It

all right, throw it away, anyway, and
go out and hunt your own bucket shop,
if you've got to 'have one. 'In that
manner you might at least have the
satisfaction of stinging yourself insteadof lK?ing duped by a person you
never knew from Adam's house cat.
Any "quick profit" letter is to bo

dodged like a brick always. It is not
hard to work up considerable sympathyfor the person undertaking to
make a legitimate investment in stocks
who is robbed in the process. But the
man who rushes out to grab a "quick
profit" on some fictitious yarn about a
coming rise in the market price of
some stock is undertaking to get somethingfor nothing on the face of his
transaction. Tears over such a predicamentfall rather slowly.
Many of t lie letters to Ti-te New

York Herald, however, are from personswho already have placed their
money with brokers of whom they arc
suspicious. Such investors already
are beyond the point where heed to the
foregoing points would be of any use.

' Small Margin'' Danger Sign.
Even after the negotiations between

customer and broker ltave proceeded
to the point of an actual transaction
there arc several aspects of the situationwhich may well be taken into consideration.
One of the favorite tricks of the1

bucketeer is to offer to do business on
a smaller margin than his legitimate
competitors. The bucket shop operatorknows that that is a strong temptationto any uninitiated prospect. It
looks like a special concession and a
real saving in outlay for the investment.
When that offer is made tlie prospectivecustomer should put on tlie

UIUMS it 111 liaill. .rtll.V MUUh Mil."

the same value at any given time,
whether it lie sold by one brokerage
or another. That face value has only
so much borrowing power. Whenever
an offer is made to reduce the margin
to a point which patently makes in-
roads on the borrowing value of the!
security, it is a cinch that somebody is
going to lose money in the deal. It is,
also a cinch that it fs not going to be
the broker, for no broker could stay in
business on any such basis as that.

Bear in mind that the ordinary
bucketing transaction is such because
i' does not involve a bonafide purchase
and holding of the stock. The result
of that situation is that the brok«r
has obtained no security upon which
tc negotiate the loan for you. It followsthat he cannot negotiate such a

loan. That ought to make it fairly
clear that lie is not interested in
whether the margin meets the differencebetween face value and "borrowingpower.

In those circumstances, it is a fairly
safe bet that your "broker" is getting
ready to pocket your investment in
toto and wipe you out at the first op-
portunity.
The same line of reasoning applies

to charging rates of interest below the:
current rate. The bucketecr can
afford to charge you a lower rate of
interest because he has negotiated no

real loan on which you pay interest.
Therefore you arc not paying interest,
but making a donation for the genera!
prosperity of the members of the firm.
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^rPays $5 for Each 'Sucker'
on Bucket Shop Hook

AN outsider happened to set a

glimpse inside the "boiler
shop".tl at is, the telephone

room.of a big bucket shop several
days ago. This is what he saw:
A dozen or a score of salesmen,

each with a "sucker list," were

calling "prospects" as fast as they
i.nill.1 n..t lli. ,i.,..,V.r.^u »,.Ui«,r

glibly of the wonderful profits to
be made by trading with that
house, in front of the row of tele-
phones the head of the "boiler
shop'' walked up and down, using
the tactics of a "ballyhoo" for a

sideshow. In one hand he held 3
tistful of five dollar bills- in the
other ho suspended a single bill
which he dangled in front of the
eyes of the men at the phones,
prodding them on by every known
trick of exhortation. This was the
burden of his appeal:
"Who gets the next live?"
"Come ion; take this one away

from nte!"
"Who's got a home for an orphan

five spot?"
And u.$ fast a- each salesman

succeeded in landing a new account,he was rewarded witli a five
dollar bonus.

^ ^
Ketnember that interest charges are
one of the main sources of income in
any honest brokerage business, and
no legitimate broker Is going to lose
monev bv troimr below the current
rate. It is a part of the backbone of
his business.

S«> when some kind broker comes
along and offers you a cut in interest
rates as a special inducement it is
time also to have a care.

It is not unlikely that when such
offers are made the bucketee'r will
come forward with all sorts of plausl-
ble stories of why he is able and
wishes to extend to you this, special
consideration. You may be persuaded
to believe him, and cannot explain 10

yourself why you should not accept
his offer. But whatever you do you
may rest assured that you are taking
a chance against the fundamentals ol
the brokerage business.
Now, let us suppose that you have

already invested your money and for
some reason your suspicions have been
aroused concerning your broker. What
can be done to find where you stand?

Itueket shop Can show .Stock.

To demand that your broker actuallyshow you the stock which you
ordered him to buy is next to no as-

surance at ail. As j;,is been explained
in these columns previously, the bucketeeris expecting that demand at any
time and is ready for it. He maykeepsufficient stocks on hard to show
his customers when they make such
demands, using the same stock for nil
customers, or he may hastily iT.iy the
shares ar. 1 sell them again Immedi-
'Uri,. (.UkCl > Uw« iiu \ r n:vt Liivui.

The surer course to pursue is to or-

dor the transfer of your account to n

concern in which you have greater,
faith. If your broker is legitimate and
on the level lie can have not the
slightest possible excuse for failing to
transfer your account at once. That
should require only a matter of hours,
or a day or so at the outside, dependingon circumstances.
The only reason why he could fail

to execute your request for a transfer
of your account would be the fact that
he did not have the actual shares of'
stock to deliver to your new broker.
If that happens, or if your broker'
shows any disposition to quibble or do-
lay about the transfer, it is time to
demand the immediate delivery of your
stock, and failing in that 1o hunt up
the District Attorney. You will t>c
lucky if you get out then. *
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If your broker complies readily with
your request and makes the transfer
promptly it is reasonable to believe
that he is conducting a legitimate
business, and unless you have other
reasons for thinking him dishonest you
might fairly assume that you are safe.
An expression of willingness to make
the transfer, though, could hardly be
taken as full proof of good faitli The
actual transfer is the test.

Do Your »m> ii Transferring.

On the other hand, when your broker
notifies you that he lias transferred
your account to another broker wit limityour having requested the trnnst*i- It ic .n.,l tima f/,

alarmed and do a little quick and effectiveinvestigation. The transfer of
account is one of the commonest tricks
of a bucket shop about to go into
bankruptcy or go out of business for
other reasons usually connected with
the uncomfortable end of the laws of
the land.

If you are in the hands of a buoketeerand he transfers your account it
can be taken almost on its face as a

fact that he has transferred your accountto another bucket shop which
he and his associates have organized
under a new name to accommodate all
the worth while accounts before the
arrival of the officers of the law.

Ordinarily when that occurs the new
firm will win your faith by beginning
to congratulate you on having got out
of the clutches of the old concern and
to malign the old firm scandalously.
"We have just found out what a bunch
of crooks that outfit is; you're lucky
to get out with anything." You may
feel rather badly about hearing your
old broker abused in such fashion, but
pretty soon, sure enough, along comes

bankruptcy, and you fall on the necks
of your new friends and thank them
with tears hi your eyes.

Itest assured they knew all along
what the situation was, and you were
saved from the wreck only because the
process of cleaning you had not jut
been completed.
These suggestions are given for

what they may be worth, but no guarantyfor complete effectiveness attaches.The writer of this article has
asked prosecuting officers, bankruptcy
lawyers, brokers, investors, victim.andabout every source that could be
interested the ouestion which has teen
asked so repeatedly l>y readers of The
New York Herald's bucket shop series
He lias yet to tind the man who knows
an absolutely sure way of spotting a

bucket shop.

MRS. DURANT SEEKS END
OF OLD DEBT GARNISHEE

Finds $2,600 Trust Income Is
Not Enough to Live On.

Mrs. Janet L. Durant, formerly the
wife of William West Durant. applied tn
the Supreme t'ourt yesterday to vacate
an order entered in 1 ; 13 garnisheeing
an Income she receives from a trust fund
and on which a dressmaker and a bootmakerIr. California are still receiving
money In payment of apparel they furnishedto her in 1906 and 1907.
The judgment on which the garnishee

order was obtained was rendered in tb»
Municipal t'ourt in 1009 ahd Mrs. Durant
moved to vacate both It and the order
yesterday on the ground that a discharg
in bankruptcy was given to her afterwardami that tho trust fund from
which she receives an Iriromr was given
her in lieu of alimony and Is not subjectto execution.

Mis. Durant said that her trust fun 1
income is only $2,600 a year and she
llnds it difficult to live on that sum. becausewhen she and her husband ever

together they had a yacht which carried
a crew of thirty men, three camps in
the Adlrondacks and two houses. Her
three children, she said, are dependent
on her. although the youngest is :;2 years
old. He is Basil N. Durant, a professionalilanecr.

Justice Ford reserved decision.

.
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